*H: FREMN
b EEGl: | CFEEERIERAIEATE | mhmHEsEsm=

=N ES[E) .
SEEESE: Csvices WSS W NER unimoor  FOREST
R e

5] SHIPPINLGD

Qgit_ﬁ @Dmmcart EZON EitE

e W ORE &= Bh W PR &

RIS JxFTJHIEABBEEFERE | RE | &E@iT



How to Sell Successfully in
Amazon

Chris 20151128

Fuzhou



Know the Customer-what do
they care about



Managing demand

* Leverage the Selling Coach

Selling Coach =™

Selling Coach Reports Preferences Communication Search Recommendations Refined Opportunities

View your settings below. Use the 'Edit’ buttons to change any of the fields

Language

Recommendations are displayed in this language. Use the "Edit’ button to change your language preference.

English

Email

Notifications listed below are currently sent to this email address. Use the 'Edit’ button to change the email address

Notifications

Alert: ASIN merge notification

Fulfillment: Category items for FBA
Fulfillment: Stock with Amazan

Alert: Out-of-stock FBA inventory
Opportunity: FBA fee rebate

Opportunity: Prime customer Wish List items
Alert: Listing error

default

Alert: Inventory running low

Pricing: Lower price recommendation
Opportunity: Add more from brands you sell
Qpportunity: Prime-eligible inventory

Alert: Product ads disabled

18 September 2015

Inventory In Stock Report

Email Settings

Alert: Replenishment projections
Fulfillment: Activate FBA internationally
Opportunity: Few FBA offers

Opportunity: Fulfillment rebate

Fulfillment: International delivery
Opportunity: Zero FBA fees

Fulfillment: Sell to other EU countries
Pricing: Available below your asking price
Alert: Inventory out of stock
Recommendation: Promote these items
Opportunity: Popular items out of stock
Recommendation: Advertise with Sponsored Products

Pricing: Competitive price recommendation

Amazon Confidential

Tell us what you think of this feature

Edit

Edit

Edit



Managing demand

* Leverage the Selling Coach
e Use the preferences to manually improve the recommendations
* Trigger alerts on Low / Out of Stock items

* Uncover high-potential products based on actual customer
behaviour



Managing demand

New Feature: Recommended FBA nbound Quarntiies report
You can run the Recommended FBA oound Quantties report, predictive, data-rich resource, from the Amazon Seling Coach.

t combines your historicd sdles dota, current pricing, seasonalty, and other varidoles to recommend nbound rem quanties for the next eight (8) weeks. Just remember that the report is only an estimate: a wide
ronge of varicbles can dffect your actudl inventory needs.

amazon SEIIET{EHH INVENTORY  PRICING wew ORDERS ADVERTISING  STOREFRONT REPORTS  PERFORMANCE B8 wwwamaron couk F\ Search Q | messages | Help | Setings
Calanders FDA (Snitch) b
Selling Coach =™ Tell us what you think of ihis leature  —
Selling Coach Reports | Preferences ~ Communication  Search Recommendations  Refined Opportunities  Inventory In Stock Report ~ Cmail Settings
Your Reports <  Recommended FBA Inbound Quantities | csm mar=

To hefp present stock-ouls on your oducts, Amazon tecomumends that you eplenish your FRA imventory regulady Based on yoor historical sales, corent peicing and olher vaiables. we have created 2 recomamendead inbound quantity for the next 8 weeks 2 shown

Seuch focorwmentiations below. When making your inventory decisions, please consider that the recommended quantity is an estimate and a wide range of variables can affoet your actual inventory needs.

«Return to all reports -
 Featured Opporwnides (377) Search m 377 results | Download Preferences: 0 columns hidden
Recommended FEA INBoUNd Quantlics
am e Current  Current .
SKU Image ﬁﬁ’,’,‘ Ymwg B:‘.’"“f Calegury  Generalion  Fulfillable  Inbound 'u".‘:‘:'_',"“: ‘,:‘.:"',f"':, ]‘;?:f',:: 4 g‘:{:‘;:: ',;‘(:""f"': f.;‘:"“:: ~ '[:'.'_'::',":: o '"".::"f:: "’_,'_’,“',:""
oo Quarifty  QUAREY  pyag 1 Wk 2 ook 3 Viesk 1 Vieok b Veask & Viesk 7 Vieok 3
Grocery () Home 15-SER-14 ] ] 7 T 7 7 T 7 e & | Relovar
Harme (347}
Sew mure
Brand
CamelBak{(1) . Home X 1 ] 5 3 & & 3 7 2 & | Relevar
‘ Home 15,56 14 ] ] € & & 5 5 7 8 o | Relevar
-
. Grocery  15-5IP-14 ] ] 5 5 5 5 3 [ 4 7 Relevar
Home 155014 ] ] 5 5 5 5 5 6 7 0 | Relevar
o Homs 155ER.14 ] ] B E s s & B 7 7 | Relvar
- i 1cern n n . . < < < & ] v llmcs

18 September 2015 Amazon Confidential



Managing demand

Best Practice tip:
Prioritize investment using the ABC model
A products

 Many Sellers experience a “Pareto” effect, meaning roughly 20% of their
items are responsible for 80% of their sales. Whatever your percentages, your
“A” items are top sellers and worth significant investment to avoid going out of

stock.
B products
* |tems that sell frequently but don’t represent a majority of your revenue.
C products
« Low-selling items.



Restocking

Replenishment Alerts

Manage your inventory without monitoring each listing with
Replenishment Alerts in Seller Central. Just set the alert quantity
for individual items or groups of items and get an email when the
fulfillable quantity reaches your chosen threshold. You can set
your threshold based on number of units, or on weeks of cover
based on the last 30 days of sales.

Manage
‘K\_/
|
Whecciy Aleci
Bad Ll Comnon  dawd Rinn di iU want i be alimed? Thrdshoid R
Appty - |
e
s ek 'Whan fuifllsbla con ity reachar (L
Wi b Piareki-ol-Tavar imachas | Vinekl )
—
Canel Save ﬁ'

18 September 2015

Best Practice Tips:

*  Replenish Often

*  Use your storage limit
*  Book your pallets in early
*  Stay ahead of competition, keep FBA in-stock

*  Consider the options you have for last minute
replenishments

Amazon Confidential



Manage pricing

New Fecture: the Pricing Dashboard

‘Warw Pricnp Dafbosrd [AFRreyor

Pricing Dashboard ==

Buy Bax Percentage

4% 4%¢

g2%

Free Bregquoniy arn jo winmng B Sy Box?

Fcray o you ncroase your chascee of winnang e Say BoxT

Listings that are priced not mone than §% above the Buy Box, ranked by estimated sales potential.

18 September 2015

Youar Price

£35.43

La b

T

#4137
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Importance of Mobile

EU online shopping is increasingly shifting towards Mobile.

Smartphone

Amazon Seller App
Penetration in EU 53

Amazon Shopping App

amazon seller = amazon W = amazon Q W
p, N e gl amazon seller a rovrrar e
. e h S spls g ¥
‘ 7 " s Select Your Markelplace e o
‘ £1,513 kg o
N a. 3 Vour Shepments A
e ‘ : e b Sheprmenit Mgtifcationg b
Y _A [ L YOur Hecommendatcns A

Online retail sales on mobile and tablet devices will grow 52% in 2015
84% of users accessing retail content on their mobile devices monthly are Amazon mobile shoppers?

6.9MM Amazon mobile users purchase goods/services on their mobile devices monthly2.

Source: 1. Forrester Research EU Forecast, March 2014; 2. comScore — United Kingdom, April 2015
Amazon Confidential
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Importance of Prime

We are continuing to build our Prime proposition.

amazon
‘ W Unlimited One-Day Delivery Prime instant video

v ' Prime Early Access

Kindle Books o N
i Borrow one Kindle Book per month from a m a zo n prlme
. over 500,000 titles for free. ! —

30-minute early access to Lightning Deals on Amazon

—— - Prime Photos - NEW
p" i e rT.]TJEi C n. ‘.W @ gg:mi photo storage in Amazon Cloud Drive.

ONE-HOUR DELIVERY.
FROM 8AM - MIDNIGHT.

Worldwide paid membership to Prime grew 53% last year.

Amazon Confidential



POKCIRE

EAMAZON 1 [H] £ & Best Sellers

B DL H O BB A W20 B A 5=
18 220k 55 M bik+/bestsellers 5 ilwww.amazon.co.uk/bestsellers

amazon..

Shop by
Department ~

¥i's Amazon  Todays Deals GiftCards  Sell  Help

Search = Al ~

Amazon.couk  TodaysDeals  Warehouse Deals  Outlet  Subscribe &Save  Amazon Family  Amazon Prime

Best Sellers Hot New Releases | Movers and Shakers || Most Wished For || Most Gifted

mazon Best Sellers

ost popular products based on sales. Updatethourly.

Music

» See more Best Sellers in Music

2. W <0daysinthe top 100

{unknown, PRZ)

Baby
Beauty

Books

Car & Motorbike
Clothing
Computer & Accessorjes
DIY & Tools
DVD & Blu-ray
Electronics
Garden & Outdoors
Gift Cards Store
Grocery

Health & Personal
Home & Garden
Jewellery

Chaos And The Calm ~ James Bay NOW That's What | Call Music! 90 ~
o v ¥ (9) Various Artists

PC & Video Games

» See more Best Sellers in PC & Video Games

Amazon InstantVideo  Mobile Apps

In The Lonely Hour ~ Sam Smith
H x [+ (1,800)

amazon

12



Key 20 FBA Holday Seling Dates

S S S N N N

m Recommend date for latest FBA inbound to participate in black Friday & 17.11.15 171115 171115 171115 17.11.15
cyber monday

Black Friday & Cyber Focus on any kind of electronics, but also anything else, high demand for
. : 27.11.15

Monday and awareness of discounted prices
Cyber Monday Focus on any kind of eIectronlcst but also anything else, high demand for 3011.15

and awareness of discounted prices

Receive inventory for customer orders during Peak weeks 08.12.15 04.12.15 08.12.15 08.12.15 08.12.15
Els:::ated (LR (el Expected Week for maximum outbound volume 51 50/51 51 51 51
Outbound Standard Shipping customer order cut-off date 22.12.15 21.12.15 21.12.15 TBD 20.12.15
Outbound One-Day Shipping customer order cut-off date (TBC) 23.12.15 23.12.15 23.12.15 TBD 23.12.15
Outbound Same-Day Delivery customer order cut-off date (TBC) 24.12.15 24.12.15 24.12.15 TBD 24.12.15
New Year's Evening 31.12.15

Receive inventory to realize after peak sales 04.01.16 04.01.16 04.01.16 04.01.16 04.01.16

“Date recommendbiions are based on esimales and are subject lo change



Seasonality—key holidays
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Sell in All Locales



Amazon operates websites in 11 countries across the globe
and is present in five EU locales

» Expand your global reach with Amazon

Monthly Unique Users Monthly Page Views Avg. visits per User per month

300 mitiion . 13.5 bitlion 5

Amazon EU Websites

amaZOI'I de amazoncouk amaZOH fr amazonll ama;onxs amazonmm amagoncn amaZOH cojp amazonlﬂ amaZUnca ama;on ﬁﬁﬁﬁﬁ
S— S— S— ST S—1 S—7 p—— ~—" 1 kel 7 S —




UK - Introduction

Amazon UK is one of the largest EU Marketplaces in terms
of monthly unique visitors.

amazon de [ 30.9 MM
u
amazoncouk [T 20.2 MM
V"

amazonfr [ 17.8 MM
amazon.t
TN e 115 M

amazones
~—

L oMM

Source: Comscore data December 2014; Global Results Amazon Q4 2014.

Amazon Confidential



UK - Introduction

Amazon UK has a large and active audience.

UK Audience
Reach: *°
66%
UK Online Shoppers buying on Age Composition of Household Income of
Amazon' Amazon Unique Visitors? Amazon Unigue Visitors4
45
o
g 40
= 5
30
g5 42% 34%
20
15
10
0
0 0-18 [0 18-34 W 35-44 W 45+
B Amazon UK B UK Online Total <£10K £10K-35K £35K +

Source: l.comScore: UK Digital Future in Focus 2013; 2. comScore MediaMetrics (MMX) Multi-Platform (total digital audience across all devices), April 2015,
Audience 13yrs + 3. comScore MediaMetfrix (MMX) Multi-Platform, March 2015; 4. comScore MediaMetrix (MMX) Desktop only, March 2015

Amazon Confidential



UK - Introduction

The UK has a large and growing online retail market.

Average number of
hours online per person!

*

s The UK online retail market is the largest and most mature in Europe. In
2014, online retqil sales broke through the £100 billion barrier4

% UK shoppers love to buy online and they research ratings, reviews and
peer opinion when making a purchase?

% UK shoppers spend more tfime online compared to the EU average!

s Online retail sales in 2015 are predicted to grow 2x faster compared to
traditional retail in the UK3

UK Europe

Source: 1. comScore: UK Digital Future in Focus 2013; 2. Forrester Research: The UK Online Retail Overview, 2011 3. Forrester Research EU Forecast, March 2014; 4. IMRG
CapGemini e-Retail Sales Index January 2015

Amazon Confidential
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Selection — Bestsellers
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Total
uv

Mobile
uv

Reach
includes

Monthly Unique Visitors 1

TN | MEeenyee
oel 0N amazon

DEFE [E Ti7 37

* Amazon at a Glance

Monthly Page Views ' @ Visits per User per Month?

300 Mio.| 13,5 Mrd. S

amaZO nmm a[ﬂaZOH de

102,215 32,005

86,992 11,718

Austria
Belgium
Holland

amazon.. amazon., amazon. amazon. amazon. amazon. amazoncn amazon. amazoN...

N LA
Z N

23,855
11,684

Ireland
Sweden
Norway

e HMIINIII— @ - =

40,364 6,488 20,222 8,829 6,182 56,573 6,777 318

7,968 3,628 5,839 3,074

21



Sell on amazon
S ——T

DE Amazon.de — 40415 & B 75~ & leading German e-commerce Platform
* With Amazon.de you get access to Germany’s biggest online customer base

Top e-Commerce Domains Total Unique Visitors % Reach
1 amazon.. 22.148.000 40,42
2  ebay 20.287.000 37,03
3 o1 4.492.000 8,20
4 NE 4.155.000 7,24
5 [e3mr] 3.486.000 6,36
6  »zalando 3.234.000 5,90
7 [xen] 2.969.000 5,42
8 o0 2.547.000 4,65
9 (ONRaD 2.215.000 4,04

10 BAURS:S 2.143.000 3,91

Source: Nielsen Netview (March 2014)

22



Amazon’s Customers Accross Europe

» Unique visitors per website

amazonde [ 309 MM
\-_-;7
amazoncouk [ 292 MM
V

~amazonfr N 78MM
! N i
amazonjt I 115 MM L 36.2MM
E N—1 i
i_\ amazones B 6.9 MM y

P [P R PR 1y | AR S SR uy R S pRRER ), | SRS

Source: Comscore (December 2014); Global Results Amazon (Q4 2014)

Amazon Confidential



France - Introduction

* Facts & Figures

» Inhabitants: 66 MM
» Internet Users: 55 MM
» Online Shoppers: 35.5 MM

» Mobile Shoppers: 7.9 MM

Source: eCommerce Europe

Amazon Confidential



France - Introduction

Christmas 2014: key metrics
For the site Amazon.fr:

of Internet users visited at least once Amazon.fr
of unique visitors per month between November and December
> 2 MM orders shipped

More than 1 MM orders shipped
More than 220,000 toys shipped
1 truck / 2’30 minutes



France - Introduction

» A growing selection: more than 126 MM references




Italy - Introduction

* Facts & Figures

» Inhabitants: 60 MM
» Internet Users:38 MM
» Online Shoppers: 22 MM

» Mobile Shoppers: 51%

Source: Istat 2014 and At least one online Transaction in their life. Report Netcomm 2015



Italy - Introduction

Unique Visitors

amazon. 11.5 MM (+27%YoY) Be;:a?]rél,ikne
ebay 9.8 MM (- 7%YoY)
2.9 MM (+12%YoY)
2.9 MM (+23%YoY)
2.4 MM (+69%YoY)
»zalando 2.3 MM (-7%YoY)

2 MM (-7%YoY)

la Feltrinelli @@ 1.5 MM (-13%YoY)

Source : Comscore (December 2014); * Premio Macchianera 2014



Italy - Introduction

* Clothing * Beauty
« Office Products  * Health Care

* Toys  Musical Instrumentg Grocery

amazonit Home * Tools * Personal Care ...
&Kitchen  *Kindle Fire . A-Ut-O

* Sports * Baby . Dlgltfal
* Shoes & Bags App Store Media
* Luggage

* Media e Kindle

* Watches

* Jewerly

* Electronics

2010 2011 2012 2013 2014 2015



Spain - Introduction

* Facts & Figures

» Inhabitants: 46 MM
» Internet Users: 27 MM
» Online Shoppers: 16 MM

» Mobile Shoppers: 15%

Source: INE 2014 and www.statistica.com

Amazon Confidential



Spain - Introduction

» Sellers: more than 25,000 Sellers are currently registered in Amazon.es
» Selection: 30 categories launched with more than 70 millions of products

» Black Friday: December 16th, 2014 was the biggest sales day ever in
Amazon.es history with more than 180,000 orders in 24 hours
= 126 units purchased per minute
= 1 truck leaving FC each 22 minutes
= Products shipped to 78 different countries

UGTAACONPANG BREE expansys SPRINGFIELD

'Ad @:;;:m:,,
AVIDES - * alenkia
better trade . @,V i —
comtech

Er———

di_:e. -

Amazon Confidential



Spain - Introduction

» Successful International Brands in Amazon.es

SC S8l oo XCSOURCE  Bluedio®

X e

reow: NEEWER M X0l

Match Your Smart Life

D 1 o 1 1 A L

VNEL YoNeNUo  inemyges
(®umox

Amazon Confidential



Amazon.co.jp

[Monthly Unique Users]

2.5 Billion

[Monthly Page views]

Source: comScore January, 2014 \ " \

44 Million

amazon.cojp
N ——7

© Copyright 2014 Amazon.co

m, Inc. and its affiliates.
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ThAEH 8 BER

(000) (%)
1 YAHOO.CO.JP 62,934 85.4
2 GOOGLE.CO.JP 54,721 74.3
3 FC2.COM 51,650 70.1
4 AMAZON.CO.JP 44,163 60.0
5 YOUTUBE.COM 10,012 54.3
6 LIVEDOOR.COM 37,868 51.4
7 AMEBLO.JP 36,380 49.4
8 WIKIPEDIA.ORG 35,784 48.6
9 RAKUTEN.CO.JP 34,992 47.5
10 NICOVIDEO.JP 32,688 44.4

Source:comScore May, 2013 (3month average)
amazon.cojp | o
] © Copyright 2014 Amazon.com, Inc. and its affiliates.
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Amazon. co. jp H P

TR

®15-24 m25-34
w3544 4554

M over 55

Y

/

\
FIRA

R

<$40K S40K-S80K S80K +

RKENE

Note: Active Customer Accounts are unique email addresses that have placed an order in the last 3
months, as of Q1°13. Source: comScore PlanMetrix June, 2012.

single 2ppl - 4ppl

S5ppl +

/

amazon.cojp
N —7

© Copyright 2014 Amazon.com, Inc. and its affiliates.
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Unified Account (UAEU)

Sellers only needs to manage 1 Seller Central account for all EU5: DE FR ES IT UK

= List your offers on multiple European Amazon Marketplaces
without having to open separate accounts locally

* Use a single user interface to manage your
European seller account details

(9

= Use Fulfilment by Amazon to ship your products to ®c t :
EU buyers via our European Fulfilment Network (EFN) ®. 0

from a single inventory pool . ® c
L

= Translate Your Products (TYP) on a fee-based, self-serve : t

tool that allows you to request human-quality (" ¢

translations for your products (&

amazon

© Amazon.com, Inc. or its affiliates.



I:I »
Tabs

o BRINFAEE BT A fh I8 1 S2 5T Al
o FElist/= fh BT 1E A A 7 i B E U A oA T8 B A 1 7 i B T R
https://sellercentral-europe.amazon.com/gp/help/help-page.html/ref=ag 201743940 cont scsearch?ie=UTF8&itemID=201743940&language=en GB

% BE Hl'ﬁIJ 5 Restricted Categories & Gating

TN | MEeenyee
oel 0N amazon

[}
a8}

K Gating:

Apparel & Other Fashion

o Appored (Goted)

v Jeweliery (Gabed)

* Watches [Gabed)

* Goby

» Beauty [Goted)

® Grocery & Alcohol
(iated)

» Heglth & Personal Care
(Gated)

* Personal Core Appliances
(Gated)

» Pet Product

# Mohile Electronics

# Musical Instruments

= Office Products

L

# Electronics

e | Other Hardlines

* Automotie

* Books

* Furniture

* Hame

» Home Improwement J DIY
* Kitchen

* Lawn & Garden

» Music ie. CDs

* Software

¢ Tops (Christmas Goted)
= Yideo DVD

* Yideo Games

* Sports

FEIX L 2R A B AT DA T 5K

* Have images on pure white background

Have transactional website or online store (eBay)

Have barcodes (custom made Jewellery exempted)

* Comply with UK Nickel regulations and UK Hallmarking
regulations if selling jewellery and watches

* Sell “New” items only in the gated category

* Have pharmacy premise registration number if selling medicine

37



Amazon Policies — Restricted Listing & categories requiring approval

Restricted and prohibited products: Please consult the prohibited & restricted
content list on Amazon to understand what you are allowed to sell on MFN &
FBA. These differ between marketplaces.

>> Check in Seller Central prohibited products on help pages

Help

Saller Central Help: Configure Account Settings: Reference: Policies and Agreements: Excluded Products List

Excluded Products List

"Excluded Products” means: (a) alcoholic beverages; (b) cigars, cigarettes, or other tobacco products; (c) guns intended to provide lethal force |
other explosives; {d) any drug, medication, vitamin, herbal product or similar substance which can only be =old through a pharmacy; (e) any produ
Products except to the extent we make awvailable functionality to list such products; (g) products with pornographic content; (h) loose gemstone proc
not an "authorized reseller" (as designated by the product” manufacturer or distributor), or do not provide to customers the manufacturer” standard
products that infringe another party” Intellectual Property Right or any other applicable right {e.q. image right or a person” personality rights); and |
zale through the Services (including any prohibited items listed in the "Policies and Agreements” section of Seller Central or Your Account respective

Product when we inform you =o.
*«\}14
Z
~ i u|l|

\/

Amazon Confidentid



Marketing & Promotions - Lightning Deals

UK shoppers spent over £810 million during Black Friday 20141!
BLACK FRIDAY

DEALS WEEK
Huge Savings

More deals than ever

Your Amazon.com | Today's Deals | See All Departments
! Prime Y 2

COUNTDOWN TO

BLACK FRIDAY L‘

DEALS WEEK

It's never too early for a good deal

-
‘ Learn more ‘ _| t@

Black Friday 2016 — 27th Novem
Prime Day 2016 - TBC

" MORE DEALS ’ L‘
o THAN BLACK FRIDAY -

1: IMRG Capgemini e-Retail Sales Index in partnership with Experian Marketing Services.
Amazon Confidential
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T A B INRE ESZ? Why Lightning Deals? amazon

\\

3
* Increase Sales: Sales-uplifts up to 4 times of daily sales possible & 4N &: fH &

AJ e e 2P AR H A R Y A
-3

* Push your products on second most frequented site after the landing page 8 /&

= At BRI E R 58 2 E N
* Improve your Sales Rank i /5 F- IR & ) 45 HE 44

 Generate more visibility of your products A= ihHE i 7] WL



Expand with Amazon
Fulfilment Options



fulfitment by amazon

MV By @b i (FBA) JH P

-« L
P o .= 'a’,;v.v.x_% o —

=

. By 3 oxt S 7 ol AT . B b K B 1 5 1A

R A7 S Wy W EME AR i SRR AR
i S Gk ERAE o T8, B e WIFAE LR Bt
REAH S| 1
(ANELIE = b {5 B R AR S
55O

Price:

\stomational Shinping £44.,95 & this item Delivered FREE in the UK with
Super Saver Delivery. See details and conditions

bal Eligible {16

Only 5 left in stock.
Sold by mcrltd and|FquiIIed by Amazon

Wt-wrap available.

Amazon Prime
Clear

Want it tomorrow, 22 0ct.? Order it within 1 hr 21 mins and
choose One-Day Delivery at checkout. Details

42



RR P03 PR 2% (EFN) amazon

(U 23— Kb A B PR N T BR BT 6 I & P iR LR 55
» SR 5 B E BT R s

o DK — D EAF O EORE BEE PR T
o MV s 75 R SR A 2 A A AR PR Y

fir“e amazonir i
4 amazonde —
- / y , p AMAazZonCcouk == %

s amazonit = i
P S w
" amazones
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Solution Provider Network



Global Selling Solution Providers

amazon

Find a Solution Provider

These third-party companies can help you manage your global expansion into multiple marketplaces.

Marketplace United Kingdom Find External Translation Provid

External Tax Advisors
External Translation Providers

Imaging Providers
International Return Providers

Browse services available in United Kingdom wv

Amazon Confidential

English

45



Global Selling Solution Providers: Translation

We also have an intfernal tool: “Translate Your Products” (TYP).

7 External Translation Providers in United . B
Kingdom

Sorthby: Name W

Source language

JONCKERS

W o InterCultural > Jonckers
@ Chinese :
Elements Price per word - $0.10 - $0.30
@ English (UK) &
o Price per word - $0.10 - $0 11
© English (US) &
@ French &
Lionbridge MORAVIA Moravia
® German £ Lionbridge
Price per word - $0.04 - $0.11 Price per word - $0.13 - $0.21
© Italian &
0 Japanese -

Amazon Confidential
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Global Selling Solution Providers: Tax

Amazon Confidential

6 External Tax Advisors in United Kingdom

Customer-service language
[T English &

[Cl French -

[C] German -

[ italian 4

[C] Spanish &

[[] Japanese 1

[C] Chinese >

[ Russian 1

United Kingdom » External Tax Advisors

Sortby: Name W

@) - Accordance AANEE - AVASK
VAT returns-filing fee - €250 VAT returns-filing fee - €250
VAT registration fee - €1100 VAT registration fee - €350

Sowath. Crowe Horwath Global VAT
VAT returns-filing fee - €375 Compliance
VAT registration fee - €500 VAT returns-filing fee - €150

VAT registration fee - €400

47



WO BE S mEE N, SIRFEEE (Chris) o

* Business Consultant, Global selling
o 20145 NEHy b

e 2010-2014, J/aEtiR T EED), FIRHIH,
FE B EMIEE 2

C HEEETRZE, BTRSE

i

X & 73: 020-32137106
E-mail: jianzhoy@amazon.com

All rights reserved by Amazon.com,
Inc. or its Affiliates
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